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Your Home
Buyer’s Guide
A step-by-step guide to buying a home for your dreams



H O M E  B U Y E R ’ S  R O A D  M A P
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F IND AN
AGENT

 PRE-SEARCH 

STRATEGIC  HOME
SEARCH

OFFER &
NEGOTIAT ION

Main ta in  opt ima l  c red i t ,  c rea te  a  budget ,
save  fo r  down  payment ,  and  meet  w i th  a
lender  to  ge t  p re -approva l  l e t te r .

 UNDER CONTRACT

Ensu re  you r  l i censed  Rea l to r  p rov ides  a
rea l  e s ta te  se rv i ce  fo r  you r  who le  jou rney .  

Dete rm ine  you r  v i s ion ;  we  w i l l  s chedu le
show ings  fo r  you  to  see  homes

We resea rch  comparab les ,  he lp  you
submi t  a  s t r a teg i c  o f fe r ,  and  have  a
f iduc i a r y  du ty  to  p ro tec t  you r  i n te res t s .

Both  buye r  and  se l l e r  ag ree  on  i n i t i a l
pu rchase  te rms  and  a re  under  con t rac t !  
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ESCROW

DUE
DIL IGENCE

F INANCING &
APPRAISAL

SETTLEMENT

CELEBRATE!

Once  con t rac t  i s  negot i a ted ,  ea rnes t
money  i s  depos i ted  i n  e sc row,  u sua l l y
w i th in  4  ca lenda r  days  o f  the  con t rac t .  

As  the  buye r ,  you  usua l l y  have  7 -10  days  to
conduc t  i n spec t ions  and  f l ag  any  i s sues .
You  can  negot i a te  concess ions  i n  th i s
pe r iod .  

Se t t l ement  i s  t he  day  f i na l  documents  a re
phys i ca l l y  s igned .  Th i s  i nvo l ves  you r  t i t l e
company ,  l ender  and  usua l l y  agent .

A f te r  se t t l ement ,  the  t i t l e  company
‘ reco rds ’  the   t r ansac t ion ,  keys  a re
prov ided ,  and  then  i t ’ s  t ime  to  ce leb ra te !  

Work  w i th  you r  l ender  to  ensu re  the  loan
i s  ‘ c l ea red  to  c lo se ’  be fo re  the  f i nanc ing
and  appra i sa l  dead l i ne .  Your  l ender  w i l l
o rgan i ze  an  appra i sa l .  Ensu re  tha t  a l l
f unds  a re  i n  appropr i a te  account s .

H O M E  B U Y E R ’ S  R O A D  M A P
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2 Act as your knowledgeable guide through the buying process, explaining different home types,

neighborhood amenities, and market trends

Help you define your real estate goals based on the local market, setting realistic expectations for price,

home size, and other factors.
1

Connect you with a network of agents, sellers, mortgage brokers, real estate attorneys, and developers,

and inform you of off-market properties.
3

Schedule showings that fit your schedule and keep you updated on open houses.4
Accompany you to showings to ensure a smooth experience and provide insights from a buyer's perspective.5
Submit and negotiate offers on your behalf to secure the best possible deal6
Oversee the contractual process, managing negotiations between you, the seller, and the respective

attorneys.
7

Offer support in selecting lenders and completing financing applications.8
Facilitate your closing and final walk-through. 9
Serve as an ongoing resource for market information or future home sales.10

Your  Tucke r  Agent  i s  you r  rep resen ta t i ve  i n  the  t r ansac t ion .  



do

don’ t

cont inue  mak ing  you r  mor tgage/ ren t  payments

mon i to r  c red i t  s co re

s tay  cu r ren t  on  a l l  ex i s t i ng  account s

keep  work ing  a t  you r  cu r ren t  emp loye r

re tu rn  a l l  r eques ted  documenta t ion  i n  a  t ime l y

manner

cont inue  l i v i ng  a t  you r  cu r ren t  re s idence

ca l l  you r  l oan  o f f i ce r

make  a  ma jo r  pu rchase

app ly  fo r  any  new c red i t

t r ans fe r  any  ba l ances  f rom one  account

pay  o f f  cha rge  -o f f ’ s / co l l ec t ions  w i thout  d i s cus s ing  w i th  you r

agent  f i r s t

c lo se  any  c red i t  ca rd  account s

change  bank  account s

cha rge  up  c red i t  ca rds

take  ou t  a  new loan

open  a  new ce l l  phone  account

s ta r t  home improvement  p ro jec t s

jo in  a  new f i t nes s  c l ub

app ly / shop  fo r  any  i n su rance  (home o r  au to )

pay  o f f  l oans /c red i t  ca rds  w i thout  d i s cus s ing  w i th  you r  loan

o f f i ce r
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Dec ide  the  es sen t i a l  spec i f i c s  o f  the  home you  want  ( i . e . , how many
bedrooms  and  ba th rooms ,  ga rage  s i ze ,  backya rd  space ,  e t c . )

C rea te  a  l i s t  o f  you r  top  two  o r  th ree  p re fe r red  ne ighborhoods .

Cons ide r  you r  po ten t i a l  commute ,  p rox im i t y  to  f r i ends ,  and  nea rby
amen i t i e s  l i ke  re s tau ran t s ,  s choo l s ,  and  g roce ry  s to res .  

You r  Tucke r  Agent  i s  t he re  to  he lp  th roughout  you r  sea rch  and  can
organ i ze  show ings  fo r  homes  tha t  bes t  f i t  you r  c r i t e r i a .  

NEEDS

Once  you r  f i nances  a re  ready ,  i t ’ s  t ime  to  sea rch  fo r  you r  home.
Remember ,  i f  t h i s  i s  you r  f i r s t  home,  keep  a  long - te rm mindse t .

Your  f i r s t  home may  no t  exac t l y  match  you r  P in te res t  boa rd  d ream,
but  i t ’ s  j u s t  one  s tep  a long  the  way .  Buy ing  a  home w i th in  you r

budget  now can  pave  the  way  fo r  f u tu re  i nves tment s /goa l s .  Each
payment  bu i ld s  equ i t y  tha t  can  fund  you r  long - te rm v i s ion .  

WANTS
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Mak ing  an  Of fe r

Negot i a t ion

Under  Cont rac t

1
2
3

Upon  submi t t i ng  you r  o f fe r ,  t he  se l l e r
can :

accept
dec l i ne
counte r -o f fe r

Your  Tucke r  agent  w i l l  f i gh t  ha rd  to  ge t
you  the  bes t  dea l  poss ib le .  

When  you r  o f fe r  i s  accepted ,  the  Rea l
Es ta te  Pu rchase  Cont rac t  i s  i n  fo r ce  and
you  en te r  the  con t ingency  pe r iod  (30 -60
days ) .

Your  Tucke r  agent  w i l l  t ake  you
th rough  th i s  p rocess  s tep  by  s tep .

We w i l l  he lp  you  submi t  a  s t r a teg i c ,
da ta  based  o f fe r  fo r  the  home you ’ re
in te res ted  i n .  

Offers must be made in writing (not verbal). Your offer should have your pre-approval
letter (if you are financing).  Some homes will also require evidence of assets/funds.

Your Tucker Agent will write the offer and you can electronically sign.
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EARNEST MONEY DEPOSIT  INTO ESCROW1 .
Depend ing  on  you r  con t rac t ,  t h i s  money  i s  e i the r  ‘ so f t ’
( r e tu rnab le  du r ing  the  Due  D i l igence  pe r iod ) ,  o r  ‘ ha rd ’
( non - re fundab le ) .  Ea rnes t  money  i s  he ld  i n  Esc row ( a  th i rd
pa r t y  company  -  o f ten  a  T i t l e  Company ) .  

2 .  DUE DIL IGENCE
Ends  7 -10  days  once  under  con t rac t .  You  can  wa l k  away
f rom the  con t rac t  w i th  no  pena l t i e s  du r ing  th i s  pe r iod .   

3 .  START LOAN APPL ICAT ION
Your  chosen  l ender  w i l l  o rgan i ze  an  appra i sa l .

4 .  START LOOKING FOR HOME INSURANCE
We can  recommend  top  Home In su rance  teams  to  use .  

Once  you r  o f fe r  i s  accepted ,  bo th  you  and  the  se l l e r s  have
s igned  the  Rea l  E s ta te  Pu rchase  Cont rac t  (REPC)  and  now
ente r  the  con t ingency  pe r iod .  I t  u sua l l y  t akes  a round  30  days
f rom go ing  under  con t rac t  to  se t t l ement  and  c los ing  day .  

We  s t ruc tu re  you r  con t rac t  so  tha t  you  have  a  pe r iod  o f  t ime
a f te r  s ign ing  to  comp le te  you r  ‘Due  D i l i gence ’ .  Due
d i l igence  i nc ludes  home in spec t ions ,  appra i sa l s ,  t i t l e
sea rches ,  l and  su rveys ,  d i s c lo su res ,  and  more .
 
Your  Tucke r  agent  w i l l  gu ide  and  suppor t  you  w i th  a l l  t he
paperwork ,  dead l i nes  and  meet ings  to  ensu re  you  have  a
smooth  c los ing  p rocess .
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Mortgages are loans used to buy homes and other types of real estate. The
borrower (the Home Buyer) agrees to pay the lender over time, usually in
regular payments that are divided into principal and interest. 

Mortgages come in different types (fixed-rate and adjustable-rate); the cost
depends on the loan type. Mortgage rates vary based on the type of product
and applicant qualifications.

Before you can get a mortgage, you need to be approved by a lender. This
process requires several documents, including proof of income (such as pay
stubs or tax returns), credit reports, bank statements, and proof of assets. 

Having these documents ready will help streamline the approval process and
increase your chances of securing a favorable mortgage.

W2s  f rom the  pas t  2  yea r s

3  months  wor th  o f  pays tubs

Bank  s ta tements  (pas t  3  months )

P rev ious  2  yea r s  o f  t ax  re tu rns

L i s t  o f  you r  debt s  &  a s se t s

D ivo rce  dec ree  ( i f  app l i cab le )

Add i t iona l  i ncome documents
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Closing is the final step in the home buying process, where the ownership of
the property is legally transferred from the seller to the buyer. During this
stage, you’ll sign numerous documents, including the mortgage agreement,
property deed, and other necessary paperwork. 

You will also pay any remaining closing costs, such as title insurance,
inspection fees, and other related expenses. The closing process typically
takes place at a title company, real estate attorney's office, or an escrow
office. Once all documents are signed and funds are disbursed, you will
officially receive the keys to your new home.

Congrats! Your search has come to an end and you’re now ready to step into
your new home.



www.tucker.group

Contact us today to learn how Tucker Group can
help you achieve your real estate goals!

Navigating the home-buying process requires a trusted guide. Partner
with a Tucker Group agent for valuable market insights and expert

advice to make well-informed decisions.

We're more than just agents; we're your property advisors, real estate
confidants, and home-buying experts. From start to finish, we'll be there

every step of the way, doing everything we can to help you find the
home for your dreams.
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Appraisal: An evaluation of a property's market value by a licensed appraiser

Contingency: A condition that must be met for a real estate transaction to
proceed

Closing Costs: Fees and expenses associated with finalizing the purchase of a
property

Escrow: An account or arrangement where funds and documents are held
until all conditions of the sale are met

Inspection: A thorough examination of a property's condition by a
professional inspector

Title: Legal ownership of a property, including rights and responsibilities

Deed: A legal document that transfers ownership of a property from one
party to another

Earnest Money: A deposit made by the buyer to show serious intent to
purchase the property

Mortgage: A loan used to finance the purchase of a property, with the
property itself as collateral

Appraised Value: The estimated market value of a property as determined
by an appraiser

Down Payment: The portion of the purchase price paid upfront by the buyer

Settlement Statement: A document summarizing the financial details of the
transaction, including all costs and adjustments

Title Insurance: Insurance that protects against issues with the property's title
that were not discovered during the sale process
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your home for growth.
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